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Buying or Selling a Business 
During Tough Economic Times
  Buying or selling a business has become more 
challenging with negative news grabbing 
headlines and the financing meltdown.
  Real estate professionals were quite concerned 
recently about new Small Business Association 
(SBA) Goodwill Lending Provisions that would 
have capped Goodwill financing to 50 percent 
of Goodwill and to no more than $250,000. 
These provisions were to take effect on March 
1, 2009 and would have effectively stopped 
most business acquisitions at a time when many 
newly unemployed individuals are considering the 
purchase of a business. 
  Thankfully, the SBA backed off and will consider 
loan guarantees on a case by case basis pending 
update in September.
  “Goodwill” is the main source of wealth building 
and profits upon sale of a business and is basically 
what a buyer will pay for a business beyond 
the value of the assets. For example, assume a 
business generates $500,000 per year in profits and has business assets 
worth $500,000.  If the market value of that business is $2 million the 
Goodwill is then $1.5 million. With the guidelines proposed, financing on 
this business would be minimal compared to purchase price.
  While realtors have a short reprieve from the SBA, seller financing 
has often become more important. Typically, seller financing has been 
somewhere between five percent and 15 percent. With the current lending 
climate, seller financing may approach 15 percent to 25 percent amortized 
over 10 years with a balloon payment between three years and five years.   
  Business sales are still taking place with sellers capturing attractive prices 
and favorable terms, when the deal is structured properly. Of course, you 
want to find the best buyer possible.  Whether it’s an individual, another 
company, or a private equity group, look for a potential buyer with business 
acumen, significant assets to pledge, and demonstrated success.
  Many business owners may want to consider a transition while the SBA 
change is on hold, capital gains taxes are still at 15 percent, and income tax 
rates are at current levels.
  The Obama administration has proposed considerably higher rates which 
have not been implemented yet due to the weak economy. These increased 
taxes could offset years of growth and increases in business values.  
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RPI Group’s Harold Lambert brings 30 years of successful commercial 

development experience to your venture. Providing comprehensive 

services, from site analysis & project feasibility through construction.

Call RPI Group and see what develops.

Developing great ideas and great properties.

234•1410
www.RPIgroupLLC.com

N O R M A N D Y  S Q U A R E    Retail space for lease in high-profile location at 
the corner of Pinhook and Kaliste Saloom. Choose a predesigned unit now and 
move in August 1, or select a custom space to tailor to your specific needs. 
Leased in increments of 1,200 sq. ft. Two units of 2,000 sq. ft. each also 
available, individually or jointly. A great spot near several restaurants and hotels.

            Retail space for lease in high-profile location at the corner of 
Pinhook and Kaliste Saloom. Choose a predesigned unit now and move in May 1, or select a 
custom space to tailor to your specific needs. Leased in increments of 1,200 sq. ft. Tenants in-
clude Pizzeria Venti and Antoinette’s Bridal and Formals. A great spot near several restaurants 
and hotels.

Normandy Square is situated in a high profile area near the 
intersection of Kaliste Saloom and Pinhook Roads. Leases are 
available in 1,200 sq. ft. parcels. Tenants already occupying 
space include Antoinnette’s Bridals and Pizzeria Venti

David Kellenberger is a 
member of the International 
Business Brokers Association 
and a Senior Business 
Intermediary with the 
Gottesman Company, a 
mergers and acquisitions 
firm headquartered in 
New York.  Locally, he is an 
associate broker with Van 
Eaton & Romero.

Contact Harold Lambert at 234-1420

23
The number of foreclosures in Lafayette 
parish for the month of February accord-
ing to Realtytrac.com. Lafayette Parish 
ranked 8th in the state for parishes with the 
highest foreclosure rates. The top seven 

were Orleans (198), Jefferson (153), 
Bossier(38), Rapides(43), St. Tamma-

ny(68), East Baton Rouge(82) 
and De Soto(4).


