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REALESTATERUNDOWN

PROPERTY OF THE MONTH

Two story o"ce building with over 16,400 square feet located 

on Ambassador Ca#ery. The property formerly occupied by 

Safety Management Systesm can accomodate  multiple ten-

ants by $oor. For sale or leasing info contact Hammy Davis at 

337-262-7854.
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”We thank you for the opportunity to be part of the many great things

that are happening here, right where you are, right where BancorpSouth

wants to be.”

Aubrey B. Patterson, Chairman & CEO

Our Service Sets Us Apart!

Broussard
201 St. Nazaire
337-837-7600
Next to Wal-Mart and 
Home Depot

Bank deposits are FDIC insured. BancorpSouth Investment Services Inc. and BancorpSouth Insurance Services Inc. are wholly owned subsidiaries of BancorpSouth Bank. Insurance products are offered by
BancorpSouth Insurance Services Inc. Investment products are offered by BancorpSouth Investment Services Inc. Member SIPC. Insurance and investment products are Not a deposit Not FDIC insured 
Not insured by any federal government agency Not guaranteed by the bank May go down in value

bancorpsouth.com

Lafayette
111 Rue Jean Lafitte
337-354-8900

  If you own a business, at some 

point you will either close it, or 

(preferably) pass it along to a 

family member or buyer.  Too 

many business owners are so 

busy running their business that 

they fail to plan for the options.  

What would happen if you or your 

spouse became injured or ill and 

you couldn’t continue to operate 

your business?  Consider the 

following:

Are people in place to • 

continue operations?  Often 

a business owner keeps too 

much control themselves and 

no one else can keep key elements moving.  If you can’t take 

a couple weeks o# for vacation or illness, you need to spread 

a bit more control around. 

Are the records accurate?  If the cash goes in a shoe box then • 

you are going to have a hard time getting paid what the 

business should be worth. Document all income and outgo 

and be able to prove the numbers to a cash buyer.  Lenders 

want 3 years of history and only use the tax returns so the 

best practice is for internal records to match tax returns.  That 

will allow you to borrow for expansion or hard times, and 

allow a potential buyer to borrow to buy the business.  

Are your procedures documented?  What happens from the • 

time the phone rings with a request from a customer, until 

the money is in your bank account?  Thinking this through 

and putting it on paper will be of great bene%t if you are 

unable to be there.  It will also be of help when you hire a 

new employee.  And the process of putting the information 

together will probably help you spot areas for improvement.

  Improving these areas will make your company more valuable, 

and may even free you up so you can enjoy the rewards that 

should come from owning your own business. 

David  Kellenberger is a member 
of the International Business 
Brokers Association and a Senior 
Business Intermediary with 
the Gottesman Company, a 
mergers and acquisitions %rm 
headquartered in New York.  
Locally, he is an associate broker 
with Van Eaton & Romero.

Is Your Business

Ready

115
Average days a home in the Lafayette 

area stayed on the market for the %rst 

four months of 2009. An increase of 24 

days over the same time period from the 

preceding year according to the MLS


