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Private Equity Groups Can Help 
Transition Your Business In Tough 

Times

  Over the past years, private-equity groups 
(PEGs) have become key players in business 
acquisitions.  PEGs o!er #exibility as a 
liquidity source, giving entrepreneurs the 
ability to take some cash o! the table, 
recapitalize their company or simply sell 
and move on.  
  Private equity refers to buyout groups 
that seek to acquire ongoing, pro$table 
businesses that demonstrate growth 
potential. The private equity market had 
traditionally been restricted to acquiring 
larger companies.  
  The strategy and focus of PEGs varies 
widely.  Some prefer complete ownership, 
while others are happy with a majority or 
minority interest in acquired companies.  
Some limit themselves geographically while 
others will buy anywhere in the US.  Private equity buyouts take many 
forms, including:    

Outright Sale - This is common when the owner wants to sell his 
ownership interest and retire.  Either existing management will be elevated 
to run the company or management will be brought in.  

Employee Buyout or Family Succession - PEGs can partner with key 
employees in the acquisition of a company in which they play a key role 
but don't own.  

Recapitalization - This is an option for an owner who wants to sell a 
portion of the company for liquidity while retaining equity ownership to 
participate in the company's future upside potential.  

Growth Capital.  Growing a business often strains cash #ow and requires 
signi$cant access to additional working capital.  

As it has become more di%cult to $nd bank $nancing for acquisitions, 
PEGs have become an important option in the acquisition arena.   The PEG 
is an option to be considered if a business owner is looking to sell some or 
all of his business.  

David Kellenberger is a member 
of the International Business 
Brokers Association and a 
Senior Business Intermediary 
with the Gottesman Company, 
a mergers and acquisitions firm 
headquartered in New York.  
Locally, he is an associate broker 
with Van Eaton & Romero.

Percentage drop in Acadiana Area 
home sales through the $rst quarter 

of 2009 compared with the same time 
frame last year, according to the MLS.  
There were 640 homes sold through 

March 2009 compared with 811 
in the preceding year.
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Normandy Square is situated in a high pro$le area near the 
intersection of Kaliste Saloom and Pinhook Roads. Leases are 
available in 1,200 sq. ft. parcels. Tenants already occupying 
space include Antoinnette's Bridals and Pizzeria Venti.
Contact Harold Lambert at 234-1420


